Form ADV Part 3: Relationship Summary
Marsh Wealth Management, LLC

Introduction

Marsh Wealth Management, LLC (“MWM” or “we”) is an investment adviser registered with the U.S. Securities and
Exchange Commission. We offer our clients investment advisory services. Clients should understand that the services we
provide and fees we charge are different than those of a broker-dealer, and that it is important to understand the
difference between the two. Free and simple tools are available to research firms and financial professional at
https://www.investor.gov/CRS, which also provides educational materials about investment advisers, broker-dealers and
investing.

What Investment Services and Advice Can You Provide Me?

Description of Services: MWM offers investment advisory services to retail investors. Our investment advisory services
include: Asset Management Services and Financial Planning Services.

Asset Management Services: We provides asset management services which involves us managing and trading your
designated account(s). We will discuss your investment goals and design a strategy to try and achieve your investment
goals. As a standard part of our services, we will monitor your account when providing asset management services and
contact you at least annually to discuss your portfolio. For more information, please see Item 4 of our Form ADV Part
2A.When engaging us for asset management services, you can choose whether you'd like us to provide services on a
discretionary basis (we will have the authority to determine the type and amount of securities to be bought or sold in your
account) or a non-discretionary basis (we will have to confirm any trades in your account with you before we place
them). For more information about investment authority, please see Item 16 of our Form ADV Part 2A.

Financial Planning Services: We also provide financial planning services. Financial planning services involve us creating a
written financial plan for you which covers mutually agreed upon topics.

Limited Investment Offerings: We do not primarily recommend one type of security to clients. Instead, we recommend
investment portfolios designed to be suitable for each client relative to that client’s specific circumstances and needs.
However, we are limited in investment selection in that we can only invest your account in securities which are available
on your custodian/broker-dealer’s platform. When providing you services, we do not recommend or offer advice on any
proprietary products.

Account & Fee Minimums: We require a minimum of $200,000 in order to open an account managed by us. This
minimum is waivable at the discretion of MWM and to reach this account minimum, you can aggregate all household
accounts. The minimum fixed fee generally charged for financial planning services on a fixed fee basis is $450.

Conversation Starters: Given my financial situation, should | choose an investment advisory service? Why or why not?
How will you choose investments to recommend to me? What is your relevant experience, including your licenses,
education and other qualifications? What do these qualifications mean?

What Fees Will | Pay?

Description of Principal Fees & Costs: Fees charged for our asset management services are charged based on a
percentage of assets under management, billed in arrears on a monthly basis, and calculated based on the fair market
value of your account as of the last business day of the current billing period. The annual fee for asset management
services will based upon a fee schedule which ranges between 0.55% and 1.25%. Because our fee is based upon the
value of your account we have an incentive to recommend that you increase the level of assets in your account. When
engaging us for asset management services, you will also incur other fees and expenses. The broker-dealer/custodian on
your account will charge you transaction fees for executing trades in your account. You will also be charged internal fees
and expenses by the funds we invest in within your account.

Our fee for providing investment advice for a 401K account, without investment discretion or order entry, is $125 per
month or 0.35% of the value of the account.

We provide financial planning services under a fixed fee arrangement. The minimum fixed fee is generally $450, and the
maximum fixed fee is generally no more than $4,000.

Any fees we charge for financial planning services will not cover the costs associated with implementing any
recommendations we may make.

Additional Information: You will pay fees and costs whether you make or lose money on your investments. Fees and
costs will reduce any amount of money you make on your investments over time. Please make sure you understand what
fees and costs you are paying. For more information about the fees we charge and the other fees and expenses you will
incur, please see Item 5 of Form ADV Part 2A.
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Conversation Starters: Help me understand how these fees and costs might affect my investments. If | give you $10,000
to invest, how much will go to fees and costs, and how much will be invested for me?

What Are Your Legal Obligations to Me When Acting as My Investment Adviser?
How Else Does Your Firm Make Money and What Conflicts of Interest Do You Have?

Standard of Conduct: When we act as your investment adviser, we have to act in your best interest and not put our
interest ahead of yours. At the same time, the way we make money creates some conflicts with your interests. You should
understand and ask us about these conflicts because they can affect the investment advice we provide you. Here are
some examples to help you understand what this means.

To the extent we recommend you roll over your account from a current retirement plan to an individual retirement account
(“IRA”) managed by us and subject to our asset-based investment advisory fees, this is a conflict of interest because we
have a financial incentive to recommend that you move your IRA to us even if it is not in your best interest. For more
information about this conflict and our procedures to mitigate the conflict, see Item 4 of our Form ADV Part 2A. When we
provide asset management services, we will ask that you establish an account with Charles Schwab and/or Trade PMR to
maintain custody of your assets and to effect trades for your account. Our recommendation to use Charles Schwab
and/or Trade PMR is not based solely on your interest of receiving the best execution possible. We also recommend
Charles Schwab and/or Trade PMR because they provide us with research, products and tools that help us manage and
further develop our business operations. As a result, we do not have to pay for such benefits, which save us money;
however, these arrangements create a conflict of interest. See Item 12 of our Form ADV Part 2A for more information
about our arrangements with Charles Schwab and/or Trade PMR. We actively manage our own personal accounts while
at the same time managing your accounts and other client accounts. This creates different conflicts of interest for which
we have developed procedures to mitigate and control for those conflicts. For more information see Item 11 of Form
ADYV Part 2A. Some of our investment adviser representatives also serve as insurance agents. Through their role as such
they may sell, for commissions, various insurance products. We have a conflict of interest in recommending these
products to you because of the potential for additional revenue.

Conversation Starters: How might your conflicts of interest affect me, and how will you address them?

Additional Information: For more information about our conflicts of interests and the ways we are compensated, please
see Item 5 and Item 10 of our Form ADV Part 2A.

How Do Your Financial Professionals Make Money?

Description of Salary/Payment of IARs: Our investment adviser representatives are the owners of MWM LLC and are
compensated based on the earnings of MWM LLC. This creates a conflict of interest as it provides your representative an
incentive to recommend you invest more in your accounts with us due to the potential for more earnings.

Our representatives also serve as licensed insurance agents. When acting in this capacity, the representative will receive
commissions for selling insurance products. This creates a conflict of interest when the representative recommends you
purchase insurance products through him or her. Our investment adviser representatives also serve as licensed CPAs,
offering accounting services. A conflict of interest exists whenever there is a recommendation to utilize the accounting
services of our representatives.

Additional Information: For more information about these conflicts of interest, please see Item 10 of our Form ADV Part
2A.

Do You or Your Financial Professionals Have Legal or Disciplinary History?

No. Neither the firm, nor our investment adviser representatives have a legal or disciplinary history to report. You can look
up more information about us and our investment adviser representatives at https://www.investor.qov/CRS.

Conversation Starters: As a financial professional, do you have any disciplinary history? For what type of conduct?

Additional Information About MWM

Additional information about us and a copy of this relationship summary are available on the Internet at
www.marshwealth.com. You can also find our disclosure brochures and other information about us at
https://adviserinfo.sec.gov/firm/summary/282111. If you have any questions or want an up-to-date copy of this relationship
summary, we can be reached by phone at (865) 622-2162.

Conversation Starters: Who is my primary contact person? Is he or she a representative of an investment adviser or a
broker-dealer? Who can | talk to if | have concerns about how this person is treating me?
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WEALTH MANAGEMENT
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PRIVACY POLICY

COMMITMENT TO YOUR PRIVATE INFORMATION

Our relationship with our clients is our most valuable asset. Marsh Wealth Management LLC (“MWM?”) honors and
serves this relationship by maintaining the highest standard of trust and confidence, which includes safeguarding your
information. We recognize our responsibility to protect the confidentiality and security of your private information.
That’s why your privacy is not for sale. MWM and our affiliates, do not, and will not, sell non-public personal
information (“Information”) about you for any reason, at any time. Federal law gives you the right to limit some, but not
all, sharing of your personal information. Only as permitted or required by law, or as described in our client agreement
(such as sharing specific information with tax preparer), will MWM disclose your information to nonaffiliated third
parties.

We hold the confidence and trust placed in us by you in the highest regard. MWM has taken extraordinary measures to:
> Ensure continuous confidentiality of all client data
> Ensure the physical and electronic security of all client records
> Protect against any anticipated threat to the security of such records
» Protect against any unauthorized access to such records

HOW WE GATHER INFORMATION

In order to provide our services, we collect most Information directly from you:

» Contact information such as your legal name, addresses, and phone number(s)

Identification data such as your social security number, state identification, birth date

Background information like estate plan documents, investment risk tolerances, your preferences and objectives
Biographical details like your education or employer, family members, or personal interests and goals

Financial data about your assets, income, financial history, account balances and transactional activity
Marketing preferences regarding communication about our services, events, and publications

VV YV VY V VY

Payment preferences regarding billing

Other sources for Information would be gathered only with your consent (for example, requesting additional data from
your insurance professional, attorney or accountant).

HOW WE USE INFORMATION

To provide you with the investment advisory services under our advisory agreement, it is necessary for MWM to share
client information within the firm and with nonaffiliated companies with which MWM has entered into an agreement in
order to provide our services and/or products. It is our practice, however, to ensure that their data-protection obligations
are no less protective than our own.

HOW WE PROTECT INFORMATION
MWM employs technical, organizational, and physical safeguards, in compliance with applicable SEC, state, and federal
laws. Our policies and procedures are designed to protect the personal information we collect, including but not limited
to:

» Storing hard copies of client records in a secured room and/or in a locked building

> Revoking employees access to proprietary data upon termination of employment

» Delivering sensitive information to you via secure channels (e.g., encrypted email, securely shared folder, client

portal)




However, security risk is inherent in all internet and information technologies. We cannot guarantee the security of your
personal information if you provide us with such information via an unsecure channel.

ADDITIONAL INFORMATION

Minors

Our services are not intended for use by children under 18 years of age. We collect personal information from minors for
Uniform Transfers and Gifts to Minors Act (UGMA and UTMA) custodial accounts. We follow all local legal
requirements with respect to collecting and processing minors” personal information.

Former Clients
Even if we cease to provide you with financial products or services, our Privacy Policy will continue to apply to you and

we will continue to treat your non-public information with strict confidentiality.

Residents of Tennessee

In accordance with TN Code § 47-18-2107, following discovery or notification of a breach of system security, MWM shall
disclose the breach of system security to any resident of TN whose Information was, or is reasonably believed to have
been, acquired by an unauthorized person. The disclosure must be made no later than forty-five (45) days from the
discovery or notification of the breach of system security unless a longer period of time is required due to the legitimate
needs of law enforcement. Notice shall be provided to you by written or electronic notice.

Changes to this Privacy Policy

MWM will provide you with an initial notice of the current privacy policy when our relationship is established. MWM
may amend this policy at any time. You will be provided with a copy of the update privacy policy annually or when
material changes to the policy are made. If you have any questions about this privacy policy, please call our office.




Marsh Wealth Management, LLC

Firm Brochure - Form ADV Part 2A

This brochure provides information about the qualifications and business practices of Marsh Wealth Management,
LLC. If you have any questions about the contents of this brochure, please contact us at (865) 622-2162 or by email
at: admin@marshpros.com. The information in this brochure has not been approved or verified by the United States
Securities and Exchange Commission or by any state securities authority.

Additional information about Marsh Wealth Management, LLC is also available on the SEC’s website at
www.adviserinfo.sec.gov. Marsh Wealth Management, LLC’s CRD number is: 282111.

504 Ebenezer Road
Knoxville, TN, 37923

(865) 622-2162

http:/ /www.marshpros.com
admin@marshpros.com

Registration does not imply a certain level of skill or training.

Version Date: 04/30/2025
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| Item 2: Material Changes ]

The material changes in this brochure from the last annual updating amendment of Marsh Wealth
Management, LLC on 03/27/2024 are described below. Material changes relate to Marsh Wealth
Management, LLC’s policies, practices, or conflicts of interests.

e In April 2025 the firm expanded our disclosure language with regard to the firm being deemed
to have custody of client assets. Please refer to Item 15 - Custody for more specific information.
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| Item 4: Advisory Business |

A. Description of the Advisory Firm

Marsh Wealth Management, LLC (hereinafter “MWM LLC”) is a Limited Liability
Company organized in the State of Tennessee.

The firm was formed in November 2015, and the principal owners are Yvonne M. Marsh
and Michael B. Marsh.

B. Types of Advisory Services

Portfolio Management Services

MWM LLC offers ongoing portfolio management services based on the individual goals,
objectives, time horizon, and risk tolerance of each client. MWM LLC creates an
Investment Policy Statement for each client, which outlines the client’s current situation.
An Investment Bucket Strategy is also utilized for clients with multiple accounts or more
complex situations. Portfolio management services are provided using traditional
custodial broker dealers. For assets not directly held by our custodian (held-away),
portfolio management services are provided through a third-party interface that allows
MWM LLC to view client accounts and communicate orders to their custodians. This
program is called 401K+. Held-away assets are primarily 401(k) accounts, HSA’s, and
other assets that are not held with our typically broker dealer custodial relationships.
Please refer to Item 12 - Brokerage Practices for more information. Our portfolio
management services include, but are not limited to, the following;:

. Investment strategy ¢ Asset allocation
. Asset selection . Risk tolerance
. Regular portfolio monitoring

MWM LLC evaluates the current investments of each client with respect to their risk
tolerance levels and time horizon. MWM LLC will request discretionary authority from
clients in order to select securities and execute transactions without permission from the
client prior to each transaction. Risk tolerance levels are documented on a model selection
document.

MWM LLC seeks to provide that investment decisions are made in accordance with the
fiduciary duties owed to its accounts and without consideration of MWM LLC’s
economic, investment or other financial interests. To meet its fiduciary obligations, MWM
LLC attempts to avoid, among other things, investment or trading practices that
systematically advantage or disadvantage certain client portfolios, and accordingly,
MWM LLC’s policy is to seek fair and equitable allocation of investment
opportunities/transactions among its clients to avoid favoring one client over another
over time. It is MWM LLC’s policy to allocate investment opportunities and transactions
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it identifies as being appropriate and prudent among its clients on a fair and equitable
basis over time.

MWM LLC also advises clients on portfolio allocations in their 401(k), 403(b) and similar
plan types under a program called 401K EZInvest. MWM LLC evaluates the current
investment options in the plan and advises the client on allocations among those options
based on the client’s risk tolerance levels and time horizon. The allocations are reviewed
quarterly. Clients communicate the allocations to their plan custodian.

Financial Planning

Financial plans and financial planning may include, but are not limited to investment
planning; life insurance; long-term care insurance, tax concerns; retirement planning;
college planning; and debt/credit planning.

Retirement Plan Rollover Recommendations

When MWM LLC provides investment advice about a client’s retirement plan account or
individual retirement account (“IRA”) including whether to maintain investments and/ or
proceeds in the retirement plan account, roll over such investment/proceeds from the
retirement plan account to a IRA or make a distribution from the retirement plan account,
we acknowledge that MWM LLC is a “fiduciary” within the meaning of Title I of the
Employee Retirement Income Security Act (“ERISA”) and/or the Internal Revenue Code
(“IRC”) as applicable, which are laws governing retirement accounts. The way MWM LLC
makes money creates conflicts with our client’s interests, so MWM LLC operates under a
special rule that requires MWM LLC to act in our client’s best interest and not put our
interest ahead of theirs.

Under this special rule’s provisions, MWM LLC must as a fiduciary to a retirement plan
account or IRA under ERISA/IRC:

e Meet a professional standard of care when making investment recommendations
(e.g., give prudent advice);

e Never put the financial interests of MWM, LLC ahead of our client’s when making
recommendations (e.g., give loyal advice);

¢ Avoid misleading statements about conflicts of interest, fees, and investments;

e Follow policies and procedures designed to ensure that MWM, LLC gives advice
that is in our client’s best interest;

e Charge no more than is reasonable for the services of MWM, LLC; and

¢ Give client basic information about conflicts of interest.

To the extent MWM LLC recommends a client roll over their account from a current
retirement plan account to an individual retirement account managed by MWM LLC,
please know that MWM LLC and our investment adviser representatives have a conflict
of interest.




We can earn increased investment advisory fees by recommending that a client roll over
their account at the retirement plan to an IRA managed by MWM LLC. We will earn fewer
investment advisory fees if a client does not roll over the funds in the retirement plan to
an IRA managed by MWM LLC.

Thus, our investment adviser representatives have an economic incentive to recommend
a rollover of funds from a retirement plan to an IRA which is a conflict of interest because
our recommendation that a client open an IRA account to be managed by our firm can be
based on our economic incentive and not based exclusively on whether or not moving the
IRA to our management program is in your overall best interest.

We have taken steps to manage this conflict of interest. We have adopted an impartial
conduct standard whereby our investment adviser representatives will (i) provide
investment advice to a retirement plan participant regarding a rollover of funds from the
retirement plan in accordance with the fiduciary status described below, (ii) not
recommend investments which result in MWM LLC receiving unreasonable
compensation related to the rollover of funds from the retirement plan to an IRA, and (iii)
fully disclose compensation received by MWM LLC and our supervised persons and any
material conflicts of interest related to recommending the rollover of funds from the
retirement plan to an IRA and refrain from making any materially misleading statements
regarding such rollover.

When providing advice to clients regarding a retirement plan account or IRA, our
investment advisor representatives will act with the care, skill, prudence, and diligence
under the circumstances then prevailing that a prudent person acting in a like capacity
and familiar with such matters would use in the conduct of an enterprise of a like
character and with like aims, based on the investment objectives, risk, tolerance, financial
circumstances, and a client’s needs, without regard to the financial or other interests of
MWM LLC or our affiliated personnel.

Services Limited to Specific Types of Investments

MWM LLC generally limits its investment advice to mutual funds, fixed income
securities, real estate funds, equities, ETFs and treasury inflation protected/inflation
linked bonds. MWM LLC may use other securities as well to help diversify a portfolio
when applicable.

C. Client Tailored Services and Client Imposed Restrictions

MWM LLC offers the same suite of services to all of its clients. However, specific client
investment strategies and their implementation are dependent upon the client Investment
Policy Statement which outlines each client’s current situation. Clients may impose
restrictions in investing in certain securities or types of securities in accordance with their
values or beliefs.




D. Wrap Fee Programs

A wrap fee program is an investment program where the investor pays one stated fee that
includes management fees, transaction costs, fund expenses, and other administrative
fees. MWM LLC does not participate in any wrap fee programs.

E. Assets Under Management

MWM LLC has the following assets under management:

Discretionary Amounts: | Non-discretionary Amounts: | Date Calculated:

$168,423,277 0.00 12/31/2024

Item 5: Fees and Compensation

A. Fee Schedule

Asset-Based Fees for Portfolio Management - Charles Schwab and Co. Institutional

Custodian

Total Assets Under Management — held Annual Fee
by Charles Schwab and Co. Custodian v

$0 - $200,000 1.25%
$200,001- $500,000 1.00%
$500,001- $1,000,000 0.90%
$1,000,001- $3,000,000 0.80%
$3,000,001 and Up 0.55%

Total assets under management is measured on a household basis.

For assets held at Charles Schwab and Co. Institutional Custodian (Schwab), MWM LLC
will calculate its monthly fee based on the prior-month ending balance in the client
account, prorated by inflows and outflows greater than 5% of the total account value in
the account during the prior month

The final fee schedule is attached as Schedule A of the Investment Advisory Contract.
MWM LLC, at its discretion, may adjust the annual fee set forth above. Clients may
terminate the agreement without penalty for a full refund of MWM LLC's fees within five




business days of signing the Investment Advisory Contract. Thereafter, clients may
terminate the Investment Advisory Contract generally with 30 days' written notice.

Asset-Based Fees for Portfolio Management - Trade-PMR/First Clearing Platform

Asset-based fees are negotiated for each account but are typically 1.00% of assets under
management.

Total assets under management is measured on a household basis.

For client accounts held on the Trade-PMR/First Clearing platform, MWM LLC will
calculate its monthly fee based on the prior-month ending balance in the client account,
prorated by inflows and outflows greater than 5% of the total account value in the account
during the prior month.

The final fee schedule is attached as Schedule A of the Investment Advisory Contract.
MWM LLC, at its discretion, may adjust the annual fee set forth above. Clients may
terminate the agreement without penalty for a full refund of MWM LLC's fees within five
business days of signing the Investment Advisory Contract. Thereafter, clients may
terminate the Investment Advisory Contract generally with 30 days' written notice.

Asset-Based Fees for Portfolio Management of Held Away Accounts - Employee Benefit
Plan Custodians (401K+)

The annual advisory fee is 0.80% of the total assets under management in the Held
Away Accounts held at Employee Benefit Plan Custodians.

For its services provided to Held Away Accounts (accounts with Custodians other than
our primary approved custodians) MWM LLC will be paid a management fee
referenced on the Schedule A of their Investment Advisory Contract, based on the fair
market value of the Client's Account. The fee will be calculated quarterly in arrears, and
billed monthly in an amount equal to 1/3 of the quarterly calculated amount. Fees are
prorated based on the number of days service is provided during each billing period. If
asset management services are commenced in the middle of a billing period, the
prorated fee for the initial billing period is billed in arrears at the same time as the next
full billing period’s fee is billed.

The final fee schedule is attached as Schedule A of the Investment Advisory Contract.
MWM LLC, at its discretion, may adjust the annual fee set forth above. Clients may
terminate the agreement without penalty for a full refund of MWM LLC's fees within five
business days of signing the Investment Advisory Contract. Thereafter, clients may
terminate the Investment Advisory Contract with 30 days' written notice.




401K EZInvest Service Fee

Clients are charged either a recurring monthly fee of $125 per account or an asset based
fee. Clients paying a recurring monthly fee may receive a discount for prepaying six
months of service.

The annual fee under the asset-based arrangement is 0.35% of the fair market value of the
Client's Account. The fee will be calculated quarterly in arrears and billed monthly in an
amount equal to 1/3 of the quarterly calculated amount. Fees are prorated based on the
number of days service is provided during each billing period. If asset management
services are commenced in the middle of a billing period, the prorated fee for the initial
billing period is billed in arrears at the same time as the next full billing period’s fee is
billed.

Fees for this service may be negotiated with the client based on individual
circumstances.

Financial Planning Fees

The negotiated fixed rate for creating client financial plans is between $450 - $4,000,
depending on the complexity of the plan. Fees are charged 50% in advance, but never
more than six months in advance nor more than $500, with the remainder due upon
presentation of the plan.

Clients may terminate the agreement without penalty for a full refund of MWM LLC's
fees within five business days of signing the Financial Planning Agreement. Thereafter,
clients may terminate the Financial Planning Agreement generally upon written notice.

B. Payment of Fees

Payment of Asset-Based Portfolio Management Fees- Charles Schwab and Co. and
Trade-PMR/First Clearing as Institutional Custodians

Asset-based portfolio management fees for assets held by Schwab are withdrawn directly
from the client's accounts with client's written authorization on a monthly basis. Fees are
paid in arrears.

Payment of Asset-Based Fees for Portfolio Management - Employee Benefit Plan
Custodians (401K+)

The fee is collected (a) by withdrawing it directly from one of client’s accounts held at
our custodians, with client’s written authorization, (b) by check, or (c) via credit card or
ACH. Fees collected via credit card or ACH are billed and collected by AdvicePay, a
third-party credit card billing and collection company. At no time will MWM have
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access to client’s credit card number or client’s ACH information. Clients may cancel the
fee at any time.

401K EZInvest Service Fee

The fee is collected either (a) by withdrawing it directly from one of client’s accounts
held at our custodians, with client’s written authorization, or (b) via credit card or ACH.
Fees collected via credit card or ACH are billed and collected by AdvicePay, a third-
party credit card billing and collection company. At no time will MWM have access to
client’s credit card number or client’s ACH information. Clients may cancel the fee at
any time.

Payment of Financial Planning Fees

Financial planning fees are paid either (a) via check, or (b) via credit card or ACH. Fees
collected via credit card or ACH are billed and collected by AdvicePay, a third-party
credit card billing and collection company. At no time will MWM have access to client’s
credit card number or client’s ACH information.

C. Client Responsibility For Third Party Fees

Clients are responsible for the payment of all third party fees (i.e., custodian fees,
brokerage fees, mutual fund fees, transaction fees, etc.). Those fees are separate and
distinct from the fees and expenses charged by MWM LLC. Please see Item 12 of this
brochure regarding broker-dealer/custodian.

D. Prepayment of Fees

MWM LLC collects certain fees in advance and certain fees in arrears, as indicated above.
Refunds for fees paid in advance will be returned within fourteen days to the client via
check, or return deposit back into the client’s account.

Fixed fees that are collected in advance will be refunded based on the prorated amount of
work completed at the point of termination.

Unearned educational workshop fees will be refunded to the date of cancellation.

E. Outside Compensation For the Sale of Securities to Clients

Neither MWM LLC nor its supervised persons accept any compensation for the sale of
securities or other investment products, including asset-based sales charges or service fees
from the sale of mutual funds.
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| Item 6: Performance-Based Fees and Side-By-Side Management |

MWM LLC does not accept performance-based fees or other fees based on a share of capital gains
on or capital appreciation of the assets of a client.

Item 7: Types of Clients

MWM LLC generally provides advisory services to the following types of clients:

% Individuals
% High-Net-Worth Individuals

Minimum Assets Under Management per Household
MWM LLC requires the following minimum assets under management per household:
% Portfolio Management - accounts held at Schwab and Trade PMR - $200,000.

% Portfolio Management of Held Away Accounts (401K+ and 401K EZInvest) -
$100,000.

These minimums are waivable at the discretion of MWM LLC.

Item 8: Methods of Analysis, Investment Strategies, and Risk of
Loss

A. Methods of Analysis and Investment Strategies

MWM LLC largely utilizes a model portfolio approach focusing on strategic asset
allocation, based on Modern Portfolio Theory. Modern Portfolio Theory is a theory of
investments that attempts to maximize portfolio expected return for a given amount of
portfolio risk, or equivalently minimize risk for a given level of expected return, each by
choosing the proportions of various assets. The choice of asset classes to be included is
based on an evaluation of the risk and return of each asset class, as well as the expected
diversification that will occur from a portfolio of asset classes.

The specific model portfolio assigned to each investor will be driven by a number of
factors, including the investor’s time horizon and risk tolerance. To better understand
these factors, MWM LLC gathers and analyzes detailed information about the client,

including goals, existing investments, insurance coverage, sources of income and other
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assets and liabilities. MWM LLC revises the model portfolio as needed in response to
changes in the client’s goals, time horizon and risk tolerance.

MWM LLC’s investing strategy is to conform the investment allocations to the client’s
model portfolio by trading the account holdings when changes in asset values have
caused the holdings to drift from the model portfolio.

B. Risks of Loss

Investing in securities involves a risk of loss that you, as a client, should be prepared
to bear.

Clients should be aware that there is a material risk of loss using any investment strategy.
The investment types listed below (leaving aside Treasury Inflation Protected/Inflation
Linked Bonds) are not guaranteed or insured by the FDIC or any other government
agency.

Mutual Funds: Investing in mutual funds carries the risk of capital loss and thus you may
lose money investing in mutual funds. All mutual funds have costs that lower investment
returns. The funds can be of bond “fixed income” nature (lower risk) or stock “equity”
nature.

Equity investment generally refers to buying shares of stocks in return for receiving a
future payment of dividends and/or capital gains if the value of the stock increases. The
value of equity securities may fluctuate in response to specific situations for each
company, industry conditions and the general economic environments.

Fixed income investments generally pay a return on a fixed schedule, though the amount
of the payments can vary. This type of investment can include corporate and government
debt securities, leveraged loans, high yield, and investment grade debt and structured
products, such as mortgage and other asset-backed securities, although individual bonds
may be the best known type of fixed income security. In general, the fixed income market
is volatile and fixed income securities carry interest rate risk. (As interest rates rise, bond
prices usually fall, and vice versa. This effect is usually more pronounced for longer-term
securities.) Fixed income securities also carry inflation risk, liquidity risk, call risk, and
credit and default risks for both issuers and counterparties. The risk of default on treasury
inflation protected/inflation linked bonds is dependent upon the U.S. Treasury defaulting
(extremely unlikely); however, they carry a potential risk of losing share price value, albeit
rather minimal. Risks of investing in foreign fixed income securities also include the
general risk of non-U.S. investing described below.

Exchange Traded Funds (ETFs): An ETF is an investment fund traded on stock exchanges,
similar to stocks. Investing in ETFs carries the risk of capital loss (sometimes up to a 100%
loss in the case of a stock holding bankruptcy). Areas of concern include the lack of
transparency in products and increasing complexity, conflicts of interest and the
possibility of inadequate regulatory compliance.
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Real Estate funds (including REITs) face several kinds of risk that are inherent in the real
estate sector, which historically has experienced significant fluctuations and cycles in
performance. Revenues and cash flows may be adversely affected by: changes in local real
estate market conditions due to changes in national or local economic conditions or
changes in local property market characteristics; competition from other properties
offering the same or similar services; changes in interest rates and in the state of the debt
and equity credit markets; the ongoing need for capital improvements; changes in real
estate tax rates and other operating expenses; adverse changes in governmental rules and
fiscal policies; adverse changes in zoning laws; the impact of present or future
environmental legislation and compliance with environmental laws.

Past performance is not indicative of future results. Investing in securities involves a
risk of loss that you, as a client, should be prepared to bear.

Item 9: Disciplinary Information

A. Criminal or Civil Actions

There are no criminal or civil actions to report.

B. Administrative Proceedings

There are no administrative proceedings to report.

C. Self-regulatory Organization (SRO) Proceedings

There are no self-regulatory organization proceedings to report.

Item 10: Other Financial Industry Activities and Affiliations

A. Registration as a Broker/Dealer or Broker/Dealer Representative

Neither MWM LLC nor its representatives are registered as, or have pending applications
to become, a broker/dealer or a representative of a broker/dealer.

B. Registration as a Futures Commission Merchant, Commodity Pool
Operator, or a Commodity Trading Advisor

Neither MWM LLC nor its representatives are registered as or have pending applications
to become either a Futures Commission Merchant, Commodity Pool Operator, or
Commodity Trading Advisor or an associated person of the foregoing entities.
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C. Registration Relationships Material to this Advisory Business and
Possible Conlflicts of Interests

Representatives of MWM LLC must act as fiduciaries when advising clients of MWM
LLC, as required by the Investment Advisors Act of 1940 (“Act”). Representatives of
MWM LLC engage in business activities outside of MWM LLC. Those activities are not
subject to the fiduciary requirements of the Act.

Yvonne M. Marsh is a Certified Public Accountant and from time to time, may offer clients
advice or products from those activities and clients should be aware that these services
may involve a conflict of interest. MWM LLC always acts in the best interest of the client
and clients are in no way required to utilize the services of any representative of MWM
LLC in connection with such individual’s activities outside of MWM LLC.

Yvonne M. Marsh is an independent licensed insurance agent, and from time to time, will
offer clients advice or products from those activities. Clients should be aware that these
services pay a commission or other compensation and involve a conflict of interest, as
commissionable products conflict with the fiduciary duties of a registered investment
adviser. Yvonne M. Marsh may receive commissions for providing these services that may
range between 1% and 7% of premium. The commission is typically greater initially than
the annual asset-based advisory fee for assets under management. Commissions may be
paid either at completion of the insurance transaction, or as a continuing income stream
over the life of the insurance contract, at the discretion of Yvonne M. Marsh. Yvonne M.
Marsh, in her capacity as an independent licensed insurance agent, uses the services of an
insurance marketing organization (IMO). The IMO provides marketing services and, from
time-to-time, provides funds to be used for marketing her insurance services. There is no
direct link between Yvonne M. Marsh's use of the IMO and the investment advice MWM
LLC gives to its clients. However, the arrangement creates a conflict of interest. MWM
LLC always acts in the best interest of the client; including the sale of commissionable
products to advisory clients. Clients are in no way required to utilize the services of any
representative of MWM LLC in connection with such individual's activities outside of
MWM LLC.

Michael B. Marsh is a Certified Public Accountant and from time to time, may offer clients
advice or products from those activities and clients should be aware that these services
may involve a conflict of interest. MWM LLC always acts in the best interest of the client
and clients are in no way required to utilize the services of any representative of MWM
LLC in connection with such individual’s activities outside of MWM LLC.

Yvonne M. Marsh and Michael B. Marsh are owners of Marsh Professional Group, LLC in
Knoxville, TN. From time to time, they may offer clients advice or products from those
activities and clients should be aware that these services may involve a conflict of interest.
MWM LLC always acts in the best interest of the client and clients are in no way required
to the services of any representative of MWM LLC in connection with such individual’s
activities outside of MWM LLC.
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D. Selection of Other Advisers or Managers and How This Adyviser is
Compensated for Those Selections

MWM LLC does not utilize nor select third-party investment advisers.

Item 11: Code of Ethics, Participation or Interest in Client

Transactions and Personal Trading

A. Code of Ethics

MWM LLC has a written Code of Ethics that covers the following areas: Prohibited
Purchases and Sales, Insider Trading, Personal Securities Transactions, Exempted
Transactions, Prohibited Activities, Conflicts of Interest, Gifts and Entertainment,
Confidentiality, Service on a Board of Directors, Compliance Procedures, Compliance
with Laws and Regulations, Procedures and Reporting, Certification of Compliance,
Reporting Violations, Compliance Officer Duties, Training and Education,
Recordkeeping, Annual Review, and Sanctions. MWM LLC's Code of Ethics is available
free upon request to any client or prospective client.

B. Recommendations Involving Material Financial Interests

MWM LLC does not recommend that clients buy or sell any security in which a related
person to MWM LLC or MWM LLC has a material financial interest.

C. Investing Personal Money in the Same Securities as Clients

From time to time, representatives of MWM LLC may buy or sell securities for themselves
that they also recommend to clients. This may provide an opportunity for representatives
of MWM LLC to buy or sell the same securities before or after reccommending the same
securities to clients resulting in representatives profiting off the recommendations they
provide to clients. Such transactions may create a conflict of interest. MWM LLC will
always document any transactions that could be construed as conflicts of interest and will
never engage in trading that operates to the client’s disadvantage when similar securities
are being bought or sold.

D. Trading Securities At/Around the Same Time as Clients’ Securities

From time to time, representatives of MWM LLC may buy or sell securities for themselves
at or around the same time as clients. This may provide an opportunity for representatives
of MWM LLC to buy or sell securities before or after recommending securities to clients
resulting in representatives profiting off the recommendations they provide to clients.
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Such transactions may create a conflict of interest; however, MWM LLC will never engage
in trading that operates to the client’s disadvantage when similar securities are being
bought or sold.

Item 12: Brokerage Practices

A. Factors Used to Select Custodians and/or Broker/Dealers

Custodians/broker-dealers will be recommended based on MWM LLC’s duty to seek
“best execution,” which is the obligation to seek execution of securities transactions for a
client on the most favorable terms for the client under the circumstances. Clients will not
necessarily pay the lowest commission or commission equivalent, and MWM LLC may
also consider the market expertise and research access provided by the broker-
dealer/custodian, including but not limited to access to written research, oral
communication with analysts, admittance to research conferences and other resources
provided by the brokers that may aid in MWM LLC's research efforts. MWM LLC will
never charge a premium or commission on transactions, beyond the actual cost imposed
by the broker-dealer/custodian.

MWM LLC utilizes Schwab Institutional, a division of Charles Schwab and Co., Inc.
Member FINRA /SIPC for assets other than those held in Employee Benefit Plans or held
with Trade-PMR using First Clearing as the custodial Broker Dealer. The custodian(s) for
assets held by Employee Benefit Plans are selected by the trustees of the plans.

Trade-PMR, Inc. (“Trade-PMR”) is utilized for brokerage and trade execution services for
a group of clients that moved to MWM LLC from another advisor and who were on the
Trade-PMR platform at the time of transition. Trade-PMR clears and custodies assets with
First Clearing, FINRA member broker-dealers. First Clearing is a trade name used by
Wells Fargo Clearing Services, LLC., a non-bank affiliate of Wells Fargo & Company.
Trade-PMR acts as an introducing broker dealer on a fully disclosed basis. Trade-PMR
and First Clearing are members of SIPC and are unaffiliated registered broker dealers and
FINRA members.

1. Research and Other Soft Dollar Benefits

While MWM LLC has no formal soft dollar program in which soft dollars are used to
pay for third party services, MWM LLC may receive research, products, or other
services from custodians and broker-dealers in connection with client securities
transactions (“soft dollar benefits”). MWM LLC may enter into soft-dollar
arrangements consistent with (and not outside of) the safe harbor contained in Section
28(e) of the Securities Exchange Act of 1934, as amended. There can be no assurance
that any particular client will benefit from soft dollar research, whether or not the
client’s transactions paid for it, and MWM LLC does not seek to allocate benefits to
client accounts proportionate to any soft dollar credits generated by the accounts.
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MWM LLC benefits by not having to produce or pay for the research, products or
services, and MWM LLC will have an incentive to recommend a broker-dealer based
on receiving research or services. Clients should be aware that MWM LLC's
acceptance of soft dollar benefits may result in higher commissions charged to the
client.

MWM LLC participates in the institutional advisor program (the "Program") offered
by Schwab. Schwab offers to independent investment advisors services which include
custody of securities, trade execution, clearance and settlement of transactions. MWM
LLC receives some benefits from Schwab through its participation in the Program.

As disclosed above, MWM LLC participates in Schwab's institutional advisor program
and MWM LLC may recommend Schwab to clients for custody and brokerage
services. There is no direct link between MWM LLC's participation in the Program
and the investment advice it gives to its clients, although MWM LLC receives
economic benefits through its participation in the Program that are typically not
available to Schwab retail investors. These benefits include the following products
and services (provided without cost or at a discount): receipt of duplicate client
statements and confirmations; research related products and tools; consulting
services; access to a trading desk serving MWM LLC participants; access to block
trading (which provides the ability to aggregate securities transactions for execution
and then allocate the appropriate shares to client accounts); the ability to have MWM
LLC's fees deducted directly from client accounts; access to an electronic
communications network for client order entry and account information; access to
mutual funds with no transaction fees and to certain institutional money managers;
and discounts on compliance, marketing, research, technology, and practice
management products or services provided to MWM LLC by third party vendors.
Schwab may also pay for business consulting and professional services received by
MWM LLC's related persons. Some of the products and services made available by
Schwab through the Program may benefit MWM LLC but may not benefit its client
accounts. These products or services may assist MWM LLC in managing and
administering client accounts, including accounts not maintained at Schwab. Other
services made available by Schwab are intended to help MWM LLC manage and
further develop its business enterprise. The benefits received by MWM LLC or its
personnel through participation in the Program do not depend on the amount of
brokerage transactions directed to the qualified custodian. As part of its fiduciary
duties to clients, MWM LLC endeavors at all times to put the interests of its clients
first. Clients should be aware, however, that the receipt of economic benefits by MWM
LLC or its related persons in and of itself creates a conflict of interest and may
indirectly influence MWM LLC's choice of Schwab for custody and brokerage
services.

Trade-PMR/First Clearing provides MWM LLC with access to its institutional trading
and custody services, which are typically not available to retail investors. These
brokerage services include the execution of securities transactions, research, and
access to mutual funds and other investments that are otherwise generally available
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only to institutional investors or would require a significantly higher minimum initial
investment.

Additionally, MWM LLC may receive the following benefits from Trade-PMR/First
Clearing: receipt of duplicate client confirmations and bundled duplicate statements;
access to a trading desk that exclusively services its participants and access to an
electronic communication network for client order entry and account information.

MWM LLC participates in the order management system (the OMS) offered by
Pontera Solutions, Inc. Pontera Solutions, Inc. offers to independent investment
advisors services which include the ability to view the client account assets in their
employee benefit plans and the ability to enter trading instructions in the accounts.
MWM LLC receives some benefits from Pontera Solutions, Inc. through its
participation in the OMS. There is no direct link between MWM LLC's participation
in the Program and the investment advice it gives to its clients, although MWM LLC
receives economic benefits through its participation in the OMS. These benefits
include the following products and services (provided without cost or at a discount):
research related products and tools; consulting services; access to an electronic
communications network for client order entry and account billing calculations. The
benefits received by MWM LLC or its personnel through participation in the OMS do
not depend on the volume of assets in employee benefit plans utilizing the OMS. As
part of its fiduciary duties to clients, MWM LLC endeavors at all times to put the
interests of its clients first. Clients should be aware, however, that the receipt of
economic benefits by MWM LLC or its related persons in and of itself creates a conflict
of interest and may indirectly influence MWM LLC's choice of Pontera Solutions, Inc.
for the services listed above.

2. Brokerage for Client Referrals

MWM LLC receives no referrals from a broker-dealer or third party in exchange for
using that broker-dealer or third party.

3. Clients Directing Which Broket/Dealer/Custodian to Use
For assets held at Schwab and Trade-PMR/First Clearing as Institutional Custodians,

MWM LLC will require clients to use a specific broker-dealer to execute transactions.
Not all advisers require clients to use a particular broker-dealer.

B. Aggregating (Block) Trading for Multiple Client Accounts

MWM LLC does not aggregate or bunch the securities to be purchased or sold for multiple
clients. This may result in less favorable prices, particularly for illiquid securities or during
volatile market conditions.
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| Item 13: Review of Accounts |

A. Frequency and Nature of Periodic Reviews and Who Makes Those
Reviews

All client accounts for MWM LLC’s advisory services provided on an ongoing basis are
reviewed at least quarterly by Yvonne M. Marsh, Managing Member or Michael B. Marsh,
Member, with regard to client’s respective investment policies and risk tolerance levels.
All accounts at MWM LLC are assigned to these reviewers.

All financial planning accounts are reviewed upon financial plan creation and plan
delivery by Yvonne M. Marsh, Managing Member or Michael B. Marsh, Member. There
is only one level of review for financial planning, and that is the total review conducted
to create the financial plan.

B. Factors That Will Trigger a Non-Periodic Review of Client Accounts

Reviews may be triggered by material market, economic or political events, or by changes
in client's financial situations (such as retirement, termination of employment, physical
move, or inheritance).

With respect to financial plans, MWM LLC’s services will generally conclude upon
delivery of the financial plan.

C. Content and Frequency of Regular Reports Provided to Clients

For assets held at Schwab and Trade-PMR/ First Clearing as Institutional Custodian, each
client of MWM LLC's advisory services provided on an ongoing basis will receive a
monthly report detailing the client’s account, including assets held, asset value, and the
fees. This written report will come from the Schwab Institutional Custodian.

Each financial planning client will receive the financial plan upon completion.

Item 14: Client Referrals and Other Compensation

A. Economic Benefits Provided by Third Parties for Advice Rendered
to Clients (Includes Sales Awards or Other Prizes)

Other than soft dollar benefits discussed in Item 12 above, MWM LLC does not receive
any economic benefit directly or indirectly from any third party for advice rendered to its
clients. There is no direct link between MWM LLC's participation in the Schwab Program
or the OMS and the investment advice it gives to its clients.
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B. Compensation to Non — Advisory Personnel for Client Referrals

MWM LLC does not directly or indirectly compensate any person who is not advisory
personnel for client referrals.

Item 15: Custody

Custody, as it applies to investment advisors, has been defined by regulators as having access
or control over client funds and/or securities. In other words, custody is not limited to
physically holding client funds and securities. If an investment adviser can access or control
client funds or securities, the investment adviser is deemed to have custody and must ensure
proper procedures are implemented.

MWM LLC is deemed to have custody of client funds and securities whenever MWM LLC is
given the authority to have fees deducted directly from client accounts. Please note that
authorization to trade in client accounts is not deemed by regulators to be custody. MWM LLC
is also deemed to have custody of client funds and securities when MWM LLC has standing
authority (also known as a standing letter of authorization or “SLOA”) to move money from a
client’s account to a pre-determined third-party account.

For accounts in which MWM LLC is deemed to have custody, our firm has adopted the
following safeguards in conjunction with our custodian:

o The client provides instructions to the qualified custodian, in writing, that includes
the client’s signature, the first/third party’s name, and either the first/third
party’s address or the first/third party’s account number at a custodian to which
the transfer should be.

. The client authorizes the investment adviser, in writing, either on the qualified
custodian’s form or separately, to direct transfers to the first/third party either on
a specified schedule or from time to time.

. The client's qualified custodian performs appropriate verification of the
instruction, such as a signature review or other method to verify the client’s
authorization and provides a transfer of funds notice to the client promptly after
each transfer.

. The client can terminate or change the instruction to the client’s qualified
custodian.
. The investment adviser has no authority or ability to designate or change the

identity of the first/ third party, the address, or any other information about the
first/ third party contained in the client’s instruction.

. The investment adviser maintains records showing that the first/third party is not
a related party of the investment adviser or located at the same address as the
investment adviser.
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. The client’s qualified custodian sends the client, in writing, an initial notice
confirming the instruction and an annual notice reconfirming the instructions

Clients will receive all account statements and billing invoices that are required in each
jurisdiction, and they should carefully review those statements for accuracy.

Item 16: Investment Discretion

MWM LLC provides discretionary and non-discretionary investment advisory services to clients.
The Investment Advisory Contract established with each client sets forth the discretionary
authority for trading. Where investment discretion has been granted, MWM LLC generally
manages the client’s account and makes investment decisions without consultation with the client
as to when the securities are to be bought or sold for the account, the total amount of the securities
to be bought/sold, what securities to buy or sell, or the price per share.

Item 17: Voting Client Securities (Proxy Voting)

MWM LLC will not ask for, nor accept voting authority for client securities. Clients will receive
proxies directly from the issuer of the security or the custodian. Clients should direct all proxy
questions to the issuer of the security.

Item 18: Financial Information

A. Balance Sheet

MWM LLC neither requires nor solicits prepayment of more than $500 in fees per client,
six months or more in advance, and therefore is not required to include a balance sheet
with this brochure.

B. Financial Conditions Reasonably Likely to Impair Ability to Meet
Contractual Commitments to Clients

Neither MWM LLC nor its management has any financial condition that is likely to
reasonably impair MWM LLC’s ability to meet contractual commitments to clients.

C. Bankruptcy Petitions in Previous Ten Years

MWM LLC has not been the subject of a bankruptcy petition in the last ten years.
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Item 2: Educational Background and Business Experience

Name: Yvonne M. Marsh Born: 1967

Educational Background and Professional Designations:

Yvonne M. Marsh is a Certified Public Accountant. She has been licensed with the State of New
York, license #075982, since May 1996.

Yvonne M. Marsh is a CFP®. The CERTIFIED FINANCIAL PLANNER™, CFP® and federally
registered CFP (with flame design) marks (collectively, the “CFP® marks”) are professional
certification marks granted in the United States by Certified Financial Planner Board of
Standards, Inc. (“CFP Board”).

The CFP® certification is a voluntary certification; no federal or state law or regulation requires
financial planners to hold CFP® certification. It is recognized in the United States and a number
of other countries for its (1) high standard of professional education; (2) stringent code of conduct
and standards of practice; and (3) ethical requirements that govern professional engagements
with clients. Currently, more than 71,000 individuals have obtained CFP® certification in the
United States.

To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the following
requlrements
Education - Complete an advanced college-level course of study addressing the financial
planning subject areas that CFP Board’s studies have determined as necessary for the
competent and professional delivery of financial planning services, and attain a Bachelor’s
Degree from a regionally accredited United States college or university (or its equivalent
from a foreign university). CFP Board'’s financial planning subject areas include insurance
planning and risk management, employee benefits planning, investment planning, income
tax planning, retirement planning, and estate planning;
Examination - Pass the comprehensive CFP® Certification Examination. The examination
includes case studies and client scenarios designed to test one’s ability to correctly diagnose
financial planning issues and apply one’s knowledge of financial planning to real world
circumstances;
Experience - Complete at least three years of full-time financial planning-related experience
(or the equivalent, measured as 2,000 hours per year); and
Ethics - Agree to be bound by CFP Board’s Standards of Professional Conduct, a set of
documents outlining the ethical and practice standards for CFP® professionals.

Individuals who become certified must complete the following ongoing education and ethics
requlrements in order to maintain the right to continue to use the CFP® marks:
Continuing Education - Complete 30 hours of continuing education hours every two years,
including two hours on the Code of Ethics and other parts of the Standards of Professional
Conduct, to maintain competence and keep up with developments in the financial planning
field; and
Ethics - Renew an agreement to be bound by the Standards of Professional Conduct.
The Standards prominently require that CFP® professionals provide financial planning




services at a fiduciary standard of care. This means CFP® professionals must provide
financial planning services in the best interests of their clients.

CFP® professionals who fail to comply with the above standards and requirements may be

subject to CFP Board’s enforcement process, which could result in suspension or permanent
revocation of their CFP® certification.

Education:

Bachelor of Science Accounting, State University of New York (Binghamton) -
1991

Business Background:

11/2015 - Present Principal and Investment Advisor Representative
Marsh Wealth Management, LLC

11/2011 - Present Principal,
Marsh Professional Group, LLC

01/2013 - 04/2016 Investment Advisor Representative
C2P Capital Advisory Group DBA Prosperity Capital
Advisors

01/2013 -12/2013 Registered Representative
Mercap Securities, LLC

06/2012-12/2012 Registered Representative
LPL Financial LLC

Item 3: Disciplinary Information

There are no legal or disciplinary events that are material to a client’s or prospective client’s
evaluation of this advisory business.

Item 4: Other Business Activities

Yvonne M. Marsh is a Certified Public Accountant and principal and an owner of Marsh
Professional Group, LLC in Knoxville, TN, a Tennessee registered public accounting firm. From
time to time, she will offer clients advice or products from this activity. Marsh Wealth
Management, LLC always acts in the best interest of the client. Clients are in no way required to
utilize the services of any representative of Marsh Wealth Management, LLC in connection with
such individual’s activities outside of Marsh Wealth Management, LLC.




Yvonne M. Marsh is an independent licensed insurance agent, and from time to time, will offer
clients advice or products from those activities. Clients should be aware that these services pay a
commission or other compensation and involve a conflict of interest, as commissionable products
conflict with the fiduciary duties of a registered investment adviser. Yvonne M. Marsh may
receive commissions for providing these services that may range between 1% and 7% of
premium. The commission is typically greater initially than the annual asset-based advisory fee
for assets under management. Commissions may be paid either at completion of the insurance
transaction, or as a continuing income stream over the life of the insurance contract, at the
discretion of Yvonne M. Marsh. MWM LLC always acts in the best interest of the client; including
the sale of commissionable products to advisory clients. Clients are in no way required to utilize
the services of any representative of MWM LLC in connection with such individual's activities
outside of MWM LLC.

Yvonne M. Marsh, in her capacity as an independent licensed insurance agent, uses the services
of an insurance marketing organization (IMO). The IMO provides marketing services and, from
time-to-time, provides funds to be used for marketing her insurance services. There is no direct
link between Yvonne M. Marsh’s use of the IMO and the investment advice MWM LLC gives to
its clients. However, the arrangement creates a conflict of interest. As part of its fiduciary duties
to clients, MWM LLC endeavors at all times to put the interests of its clients first. Clients are in
no way required to utilize the services of any representative of MWM LLC in connection with
such individual's activities outside of MWM LLC.

Yvonne M. Marsh is owner and President of Marsh Financial Education Services, LLC. From time
to time, she will offer clients educational products and services principally via online media.
Marsh Wealth Management, LLC always acts in the best interest of the client. Clients are in no
way required to utilize the services of any representative of Marsh Wealth Management, LLC in
connection with such individual’s activities outside of Marsh Wealth Management, LLC.

Item 5: Additional Compensation

Yvonne M. Marsh does not receive any economic benefit from any person, company, or

organization, other than Marsh Wealth Management, LLC in exchange for providing clients

advisory services through Marsh Wealth Management, LLC.

Item 6: Supervision

As a representative of Marsh Wealth Management, LLC, Yvonne M Marsh is supervised by
Michael Burns Marsh, the firm's Chief Compliance Officer. Michael Burns Marsh is responsible
for ensuring that Yvonne M Marsh adheres to all required regulations regarding the activities of
an Investment Adviser Representative, as well as all policies and procedures outlined in the firm’s
Code of Ethics and compliance manual. The phone number for Michael Burns Marsh is (865) 622-
2162.




Item 7: Requirements For State Registered Advisers

This disclosure is required by state securities authorities and is provided for your use in evaluating this
investment advisor representative’s suitability.

A. Yvonne M. Marsh has NOT been involved in any of the events listed below.

An award or otherwise being found liable in an arbitration claim alleging damages

in excess of $2,500, involving any of the following:

a) aninvestment or an investment-related business or activity;
b) fraud, false statement(s), or omissions;
) theft, embezzlement, or other wrongful taking of property;
bribery, forgery, counterfeiting, or extortion; or
dishonest, unfair, or unethical practices.

An award or otherwise being found liable in a civil, self-regulatory organization, or
administrative proceeding involving any of the following:
a) aninvestment or an investment-related business or activity;
b) fraud, false statement(s), or omissions;
) theft, embezzlement, or other wrongful taking of property;
bribery, forgery, counterfeiting, or extortion; or
dishonest, unfair, or unethical practices.

B. Yvonne M. Marsh has NOT been the subject of a bankruptcy petition in the past ten
years.




This brochure supplement provides information about Michael Burns Marsh that supplements
the Marsh Wealth Management, LLC brochure. You should have received a copy of that
brochure. Please contact Michael Burns Marsh if you did not receive Marsh Wealth
Management, LLC’s brochure or if you have any questions about the contents of this
supplement.

Additional information about Michael Burns Marsh is also available on the SEC’s website at
www.adviserinfo.sec.gov.

Marsh Wealth Management, LLC
Form ADV Part 2B - Individual Disclosure Brochure

for

Michael Burns Marsh
Personal CRD Number: 6615784
Investment Adviser Representative

Marsh Wealth Management, LLC

504 Ebenezer Road
Knoxville, TN, 37923

(865) 622-2162
mbmarsh@marshwealth.com

UPDATED: 03/11/2023
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Item 2: Educational Background and Business Experience

Name: Michael Burns Marsh Born: 1959

Educational Background and Professional Designations:

Michael Burns Marsh is a Certified Public Accountant licensed in the state of Tennessee (license
#19844), Georgia (license #CPA026077), and Alabama (license #3737).

Education:

Bachelor of Science Accounting, University of Alabama at Birmingham - 1985
Bachelor of Science Finance, University of Alabama - 1981

Business Background:

05/2017 - Present Principal and Investment Adviser Representative
Marsh Wealth Management, LLC

12/2010 - Present Principal
Marsh Professional Group, LLC

Item 3: Disciplinary Information

There are no legal or disciplinary events that are material to a client’s or prospective client’s

evaluation of this advisory business.

Item 4: Other Business Activities

Michael Burns Marsh is a Certified Public Accountant and principal and an owner of Marsh
Professional Group, LLC in Knoxville, TN, a Tennessee registered public accounting firm. From
time to time, he will offer clients advice or products from this activity. Marsh Wealth Management,
LLC always acts in the best interest of the client. Clients are in no way required to utilize the services
of any representative of Marsh Wealth Management, LLC in connection with such individual’s
activities outside of Marsh Wealth Management, LLC




Item 5: Additional Compensation

Michael Burns Marsh does not receive any economic benefit from any person, company, or
organization, other than Marsh Wealth Management, LLC in exchange for providing clients
advisory services through Marsh Wealth Management, LLC.

Item 6: Supervision

As the Chief Compliance Officer of Marsh Wealth Management, LLC, Michael B. Marsh
supervises all activities of the firm. Michael B. Marsh's contact information is on the cover page
of this disclosure document. Michael B. Marsh adheres to applicable regulatory requirements,
together with all policies and procedures outlined in the firm’s code of ethics and compliance
manual.

Item 7: Requirements For State Registered Advisers

This disclosure is required by state securities authorities and is provided for your use in evaluating this
investment advisor representative’s suitability.

A. Michael Burns Marsh has NOT been involved in any of the events listed below.

1. Anaward or otherwise being found liable in an arbitration claim alleging damages in

excess of $2,500, involving any of the following:

a) an investment or an investment-related business or activity;
b) fraud, false statement(s), or omissions;

c) theft, embezzlement, or other wrongful taking of property;
d) bribery, forgery, counterfeiting, or extortion; or

e) dishonest, unfair, or unethical practices.

An award or otherwise being found liable in a civil, self-regulatory organization, or
administrative proceeding involving any of the following;:

an investment or an investment-related business or activity;

fraud, false statement(s), or omissions;

theft, embezzlement, or other wrongful taking of property;

bribery, forgery, counterfeiting, or extortion; or

dishonest, unfair, or unethical practices.

B. Michael Burns Marsh has NOT been the subject of a bankruptcy petition in the past ten
years.




This brochure supplement provides information about Jeffrey Alan Loos that supplementsthe
Marsh Wealth Management, LLC brochure. You should have received a copy of that brochure.
Please contact Michael Burns Marsh if you did not receive Marsh Wealth Management, LLC’s
brochure or if you have any questions about the contents of this supplement.

Additional information about Jeffrey Alan Loos is also available on the SEC’s website at
www.adviserinfo.sec.gov.

Marsh Wealth Management, LLC
Form ADV Part 2B - Individual Disclosure Brochure

for

Jeffrey Alan Loos

Personal CRD Number: 2223102
Investment Adviser Representative

Marsh Wealth Management, LLC
504 Ebenezer Road

Knoxville, TN, 37923

(865) 622-2162
jeffloos@marshwealth.com
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Item 2: Educational Background and Business Experience

Name: Jetfrey Alan Loos Born: 1966

Educational Background
Bachelor of Science Finance, University of Tennessee (Knoxville) - 1989

Professional Designations
Chartered Financial Consultant (ChFC) - 2002

The Chartered Financial Consultant (ChFC) designation is issued by The American
College. A candidate for designation must have 3 years of full-time business experience
within the 5 years before the designation is awarded. Candidates must complete 6 core
and 2 elective courses and pass a proctored final exam for each course. Designates must
complete 30 hours of continuing education every 2 years.

Chartered Life Underwriter (CLU) - 2021

The Chartered Life Underwriter (CLU) designation is issued by The American College. A
candidate for designation must have 3 years of full-time business experience within the 5
years before the designation is awarded. Candidates must complete 5 core and 3 elective
courses and pass a proctored exam for each course. Designates must complete 30 hours of
continued education every 2 years.

Retirement Income Certified Professional (RICP) - 2018

The Retirement Income Certified Professional (RICP) designation is sponsored by The
American College and requires a high school diploma or equivalent, at least three years of
professional experience in financial services or a related field (with an undergraduate or
graduate degree counting toward one year), and agreement to abide by The American
College’s code of ethics. The curriculum consists of three online courses covering
retirement income strategies, sources of income, and managing a retirement income plan.
Each course concludes with a proctored, closed-book exam. After earning the designation,
professionals must maintain it through recertification every two years, which includes
completing 30 hours of continuing education —one hour of which must focus on ethics.

Business Background:

01/2026 - Present Investment Adviser Representative
Marsh Wealth Management, LLC




06/2024 - 01/2026 Investment Adviser Representative
Modern Wealth Management

05/2010 - 06/2024 Financial Advisor
Cé&J Wealth Advisors

Item 3: Disciplinary Information

There are no legal or disciplinary events that are material to a client’s or prospective client’s
evaluation of this advisory business.

Item 4: Other Business Activities

Insurance Agent

Jeffrey Alan Loos is independently licensed to sell insurance and annuity products through
various insurance companies. When acting in this capacity, Jeffrey Alan Loos will receive
commissions for selling insurance and annuity products.

Jeffrey Alan Loos may also receive other incentive awards for the recommendation/sale of
annuities and other insurance products. The receipt of compensation and other incentive benefits
may affect the judgment of Jeffrey Alan Loos when recommending products to its clients. While
Jeffrey Alan Loos endeavors at all times to put the interest of his clients first as a part of Marsh
Wealth Management’s overall fiduciary duty to clients, clients should be aware that the receipt of
commissions and additional compensation itself creates a conflict of interest and may affect Jeffrey
Alan Loos’s decision making process when making recommendations.

Clients are never obligated or required to purchase insurance products from or through Jeffrey
Alan Loos and may choose any independent insurance agent and insurance company to purchase
insurance products. Regardless of the insurance agent selected, the insurance agent or agency will
receive normal commissions from the sale.

Item 5: Additional Compensation

Jeffrey Alan Loos does not receive any economic benefit from any person, company, or

organization, other than Marsh Wealth Management, LLC in exchange for providing clients
advisory services through Marsh Wealth Management, LLC.




Item 6: Supervision

As the Chief Compliance Officer of Marsh Wealth Management, LLC, Michael B. Marsh
supervises all activities of the firm. Michael B. Marsh's contact information is on the cover page
of this disclosure document. Jeffrey A. Loos adheres to applicable regulatory requirements,

together with all policies and procedures outlined in the firm’s code of ethics and compliance

manual.
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